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THREE CHAPTERS
THREE PRODUCT LINES

THREE CONVERSATIONS

Three new chapters, new 
products, and even new 
ways to start conversations! 
During C&C this month, 
you learned how the “new” 
continues this season at 
Thirty-One - with so many  
new conversations to have, 
new products to sell, and 
new opportunities to sieze 
- the excitement can be 
contagious!  So share!! Make 
sure you are having those 
conversations about your 
why and always share and 
wear the love of Thirty-One!

Take the 3x3 Challenge 
by setting yourself a 
goal each week to have 3 
conversations about booking 
and 3 conversations about 
recruiting! You can do this! 

Let the products catch 
their attention and then just 
let that conversation flow 
naturally! It’s so simple! 

Have you set your date 
on when you will start your 
challenge? 

Harness the Power of Three! JK: Learning to 
Layer Looks
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Making 6 Week 
Specials Work
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Sharing without 
Pushing!
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WORKING YOUR BUSINESS

BOOK

SELL

RECRUIT

Danielle Johnson
Senior Director

989.277.3252

bdsjohnson@chartermi.net

www.facebook.com/groups/252272258241767/
Join the Team on Facebook!
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Six weeks - it’s a month 
and a half, 42 days - it’s a 
long time!  NOT REALLY!

How can you make the 6 
week specials work for you 
and not against you? Simple! 

First, it’s important that 
you keep your calendar 
balanced so you have 
consistent, steady business.

Share with your Hostess 
that when she has her party 
and closes it as early in 
the six weeks as possible, 
anyone who books from her 
party can also have a chance 
to earn the hostess special.

Booking a party one to 
two weeks out works great 
for some hostesses. Some 
major pluses with this are 
that your hostesses do not 
lose their excitement and 
is more likely to have more 
friends and guests at her 
party because most people 
know their schedule a week 
out.

You should encourage 
your Hostesses to hold 
parties in February and early 
March so they have plenty of 
time to get their gear ready 
for Spring Break! No last 
minute rushing about.

WORDS TO SAY
“As one of my VIP 

Hostesses, we want to give 
your guests our exceptional 
pink glove service! One 
way we can do that is 
to close your party at a 
predetermined time. This 
will do two things - first, your 
friends will be some of the 
first customers to receive 
their products and not just 
sitting in limbo wonder 
when their order is going to 
arrive - and second - they 
will have the opportunity to 
book their own party giving 
their friends and family a 
chance to take advantage 
of the awesome special this 
month!”

SELLING: 6-Week Specials
...Making them work for & not against you!

Did you know that the 
new mini-catalogs featuring 
the JK by Thirty-One product 
line will be available for sale 
under business supplies 
starting March 2?

Did you know that you 
can get your monthly 
special flyers shipped to 
automatically to your house 
each month?

I can hear your printer 
breathing a sigh of relief 
already!!

DID YOU KNOW?

“How woud your life 
change if you had an extra 
$500 a month?” 

What a great question! 
What a great conversation 
starter! Asking something 
simple like that could open 
the door to opportunity 
for you and the person you 
shared the question with. It 
will start that conversation 
giving you valuable insight 
as you listen to their answer.  

Then you can help move 
the conversation to how 
seizing the opportunity of 
Thirty-One today can be the 
first step in realizing their 
why. If they need some extra 
cash each month, they can 
realize that in just a few short 
weeks - not months and 
months.  They can realize 
that after just one party! 

You can’t motivate 
someone to do something, 
but you can inspire them, you 
can plant seeds that they will 
take with them to consider 
what you have shared. Make 
that conversation count!

SHARING WITHOUT 
BEING PUSHY

 Just Ask Her!
Looking for a great way to instantly connect with a 
customer - at a party, on the go, or even standing in 

line at the market?

Ask her to tell you about an area in her home that she 
would love to snap her fingers and have it organized.

Listen to what she shares with you and then offer her 
a great solution to solve her problem!

ONE PARTY CAN!
Did you know that holding one - yes, one - 

$600 party  each month from March to June  
will pay your way to Conference?
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KEY DATES
FEBRUARY

01-15 Mar February & March Specials

   Start Something New Incentive 

   continues through March 15

28   Month End

MARCH

01-15  February & March Special Continues

   Recruiting Incentive Continues

03   Conference Early Bird Registration begins

05 -10  SAVE THE DATE: Virtual Office Training

16   March/April Special goes LIVE

16-19  Back Office Unavailable for Upgrade!!

31   Month End

JK by Thirty-One : Love Layering Looks
          Wear and Share!

 Sharing the JK by Thirty-
One product line is not only 
exciting for your customers, 
but a fun, new adventure 
for you! Nervous? Knowing 
the product lines leads to 
confidence and confidence 
leads to excitement and 
natural conversations! 

Practice layering before 
the party - then share 
with guests how they can 
achieve a fashionable look 
by  unlocking the secrets to 
layering!  JK products are a 
great way to add a personal 
touch with the Thirty-One 
quality that they know and 
love. Here are a few words 
to say while you share and 
wear the love and show 
customers how easy it is to 
mix and match the new JK 
collection!

“A super on-trend look 
right now is layering simple 
jewelry. It’s a great way to 
express yourself  - just follow 
this simple formula -  Focal 
piece+Layer piece+Personal 
piece! You are going to love 
layering! Every great look 
starts with a focal piece - 
and what better statement 
piece than the Monogram 
Necklace! Not only is this 
necklace great to wear 

yourself, but it makes a 
fantastic gift!”

Next, “Layering is simple 
and fashionable.  Build your 
look with a staple like the 
Roller Ball Chain in one of 
two lengths with the Reva 
Stamp Charms and then 
pair it with the Three Hearts 
Necklace! The Three Hearts 
necklace is awesome with 
its mixed metals look.  Three 
hearts in silver, antique gold, 
and rose gold - all on a silver 
dainty chain. It is the perfect 
foundation that offers the 
mixed metals.”

“Another great look is 
pairing the Whisper Cross 
Necklace with the Monogram 
Initial Necklace for a fun, 
understated, everday look.  
Then, get personal! Wax Seal 
Charms or the Birthstone 
Dot Charms are great ways 
to add a personal and 
meaningful touch to finish 
off your look.” 

Don’t forget - March 16 
to April 30, the Monogram 
Initial Necklace will be 
on special for all of your 
customers! Show off your 
new necklace by wearing 
it and let it help start those 
fantastic conversations with 
customers, new and old!

CONFERENCE COUNTDOWN

EARLY BIRD REGISTRATION 
STARTS MARCH 3!!

DENVER COLUMBUS

143 150
DAYS TO GO DAYS TO GO
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MARCH PARTY THEME IDEAS
St. Patrick’s Day

Spring Break Readiness
Last Dash Purse Party

March Monogram Madness

Snap Happy Party
JK Launch Party

It’s Finally Spring
Early Easter Planning

PRODUCT UPDATE


